
 

Success Story: 
 

Building a Close Client Relationship 
 

Supply Chain & Logistics 
 

At Antal International Rotterdam, Netherlands, we recently had the privilege of assisting a client who 
happened to be based in the same building as our office.  
 
This proximity allowed for regular in-person meetings, immediate access to information, and a stronger 
rapport between our team and the client. The close client relationship we developed through face-to-face 
interactions enabled us to gain a comprehensive understanding of their unique hiring needs, organizational 
culture, and team dynamics.  
 
As a result of this close collaboration, we were able to provide highly customized recruitment solutions. 
We swiftly identified qualified candidates who not only possessed the required skills but also aligned with 
the client's values and fit seamlessly into their team. The proximity played a crucial role in streamlining the 
hiring process, ensuring efficient communication, and ultimately leading to successful placements.  
 
Conclusion:  
 
Partnering with an international recruitment company, such as Antal International, that operates locally 
offers significant benefits to businesses seeking top talent. We offer an enhanced understanding of the 
local job market, access to a global talent pool, expertise in cross-cultural hiring, and the advantage of 
proximity to build close client relationships.   
 
The success story of assisting a client in the same building exemplifies the value of such relationships in 
delivering tailored recruitment solutions. By working with Antal International locally, businesses can 
leverage these benefits and secure the right talent to drive their growth and success.  Do not hesitate to 
send a DM to exchange on how we can assist you with your next recruitment needs.    
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